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Key takeaways according to attendees

Innovation Ready Security Session
at CompTIA's Community Forum, Chicago, IL
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“All tech initiatives will come under security
scrutiny. If you aren’t addressing security in
each one, you are short changing the client

and leaving your money on the table”
- Steve Subar CISO/CEQ), Comodo Cybersecurity

Join CompTIA’s IT Security community today!
CompTIA.org/communities



